
 

   

The New Lead Generating System 

 

How do I get new leads?   
 

I get asked this on a regular basis, so I want to show you the lead 
generating system I use to keep new leads flowing into my business every 
single day. 
 

 

If you’re in any of my training programs, you know that I take a 2-part 
approach to getting clients: 
 

Offline and Online 

 

 

There’s a specific purpose to the offline work that I’ll share in another 
training.   
 
 
For today’s training, I’m covering my online system.   
 

 

To generate new leads consistently, you need 2 things: 
 

1. A Traffic Source 
2. Automated Marketing Setup 

 

  



 

   

Step 1:  Choose your traffic source for high volume.  You want as many 
people who meet your ideal client criteria to see your products or offers. 
 

High volume traffic sources are usually paid traffic sources like FB 
advertising, LinkedIn advertising, YouTube ads etc. 
 

Organic traffic from social media channels can be effective and should be a 
part of your system, but this avenue takes time and can be slow going.   
 

 

A solid traffic source strategy includes both paid and organic. 
 

 
I started with FB advertising years ago and we’ve learned a lot.  It’s still one 
of my main traffic sources today. 
 

Step 2:  Our Automated Marketing Setup is funnels.  We run paid traffic 
(FB advertising) to a few core funnels that have worked well for us for 
years.   
 

The important thing about your automated marketing is that is does a 
specific job and help you reach an equally specific goal.   
 

For example:  I run traffic to a funnel that is for speakers.  The end goal of 
this funnel is to invite people who want to become speakers to a free 
coaching call.  After the coaching segment of the call is completed, my 
coach shares opportunities to work with me further on their speaking 
goals.  I have an opportunity to serve this client in an even bigger way and 
make a bigger sale, gaining a client.  
  



 

   

 

 

There are two different points in this funnel:  Lead captured and client 
generated.  (See below) 
 

 
 



 

   

The new lead is captured as soon as a person shares their email address 
with you in exchange for your free offer.  Once on the coaching call and 
enrolled in a program, the new client is gained. 
 

The funnel’s job is to automate the flow of speaker leads to my 
coaching calls. 
 

Let’s recap: 
 

1. Choose your traffic source.  TIP: start with one, then add on more 
2. Set up your marketing automation.  TIP: Start with a simple free offer 

to collect leads. 
 

Once you have this basic system up and running, you have a system to 
generate new leads for you every single day, even while you sleep. 
 

Think of it as something that runs in the background while you continue to 
do your offline work, meet people, and grow your business! 
 


